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Applications
Feb±05 Cleaning Asphalt and Tile Roofs
Mar±05 Basics of Wood Restoration
Apr±05 Cleaning a Toll Plaza
Apr±05 Cleaning EIFS an Emerging 

Cleaning Market
May±05 Runway Cleaning
Jun±05 The Evolution of Kitchen 

Exhaust Cleaning
Jun±05 The Future of Kitchen 

Exhaust Cleaning
Jul±05 Application Story Update
Jul±05 Waterjetting for Asbestos 

Abatement
Aug±05 Conservation of a Space Rocket
Aug±05 Monument Cleaning
Sep±05 Condominiums: Getting 

and Keeping the Work
Oct±05 Cooperstown: Giving Back 

to the National Pastime
Oct±05 Final Cleaning: Contractor 

Uses Power Washer to 
Clean Up Crime Scenes

Nov±05 Industrial Cleaning Refin-
eries and Chemical Plants

Dec±05 Cleaning Up Katrina
Dec±05 National Monument Re-

ceives First-Time Cleaning

Article Index
Jan±05 2004 Article Index

Associations
(See also CETA, PWNA, or 

Trade Associations)
Feb±05 CETA, PWNA, WJTA... Are 

You Using All Your Tools?
Feb±05 Columbus, Ohio... A Taste 

of America the PWNA
Thirteenth Annual Trade-
show and Convention

Feb±05 CETA PowerClean 2004 Recap
Feb±05 PowerClean 2004: Were 

You There?
Jul±05 2005 WJTA American 

WaterJet Conference
Jul±05 Say Howdy to Houston, Texas

Sep±05 Myrtle Beach: One Destina-
tion, Endless Possibilities

Sep±05 PowerClean 2005 Myrtle Beach
Dec±05 CETA PowerClean 2005 Recap

Book 
Aug±05 New Book, High Pressure 

Pumps & Systems

Note: The Article Index is an annual feature 
in our January Buyer's Guide issue. To order
back issues, call 800-443-3433.



CleanerTimes · January 2006 · 59

Sep±05 New Book, Part II, 
High Pressure Pumps 
& Systems

Oct±05 New Book, Part III, 
High Pressure Pumps 
& Systems

Nov±05 New Book, Part III-B, 
High Pressure Pumps 
& Systems

Buyer 's Guide
Jan±05 2004 Buyer's Guide

CETA
Feb±05 CETA PowerClean 2004 Recap
Sep±05 Myrtle Beach: One Destina-

tion, Endless Possibilities
Sep±05 PowerClean 2005 

Myrtle Beach
Dec±05 CETA PowerClean 

2005 Recap

CETA Edge Column
Feb±05 Cash Flow
Mar±05 Navigate the River of 

Paperwork with a Record 
Retention Policy

Apr±05 Sales Start With People
May±05 Thwarting Thieves
Jun±05 Distributor Software
Jul±05 Rental Business

Aug±05 Service in the Field, Part I
Sep±05 Service Primer, Part II, 

In-House Matters
Oct±05 From a Woman's View

Nov±05 Saving the Pressure Washer 
Distributor, Part One

Dec±05 Saving the Pressure Washer 
Distributor, Part Two

Char ts and Graphs 
(See Reference Files)

Chemicals/Deter gents
Oct±05 Home Remedies: Not the 

Greatest for Cleaning 
Stained Tile Grout

Dec±05 Chemical Cleaning vs. 
High-Pressure Jetting

Coatings
Jun±05 Coating Failures

Confer ences 
(See Trade Shows)

Crosswor d Puzzle
Apr±05 Word Pressure

Computers
Jun±05 Distributor Software

Customer Relations
Apr±05 Sales Start with People
Apr±05 Ethics Make the Business
Jun±05 Service Contracts
Oct±05 Calming Irate Customers

Depar tment of
Transpor tation (DOT)

Mar±05 The DOT Strikes Again

Deter gents 
(See Chemicals)

Enter tainment
Feb±05 Columbus, Ohio... A Taste 

of America the PWNA
Thirteenth Annual Trade-
show and Convention

Jul±05 Say Howdy to Houston, 
Texas

Sep±05 Myrtle Beach: One Destina-
tion Endless Possibilities

Equipment
Feb±05 Swivels: Forms and 

Functions
Apr±05 Chemical Injectors
May±05 Selecting a Power Washer
Jun±05 The Pressure Washer 

Pump Scene
Jun±05 Scaffolding
Jul±05 High Pressure Pump Guide
Jul±05 Electric Motor Myths 

and Facts
Jul±05 Flow Straighteners
Jul±05 Auto Shutdown

Aug±05 Fuel Oil Changes
Sep±05 Setting Up Your Rig 

Basic Elements
Oct±05 Steam Cleaners: What They 

Are and Their Uses
Nov±05 Trigger Guns
Dec±05 Quick Couplers

Financial
Feb±05 Cash Flow
Mar±05 Profiting from Discounts
Apr±05 Another ªJobsº Tax Bill... 

2004-Style
May±05 Deductions for the 

Well-Equipped

Capture wash water and liquid spills
with Vacu-Boom U.S. Patent No. 5,349,722

· Powerful suction action seals boom to any hard sur face
indoors or out.

· Simultaneously captures and extracts fluid from su rface.
· Can be arranged to suit any location.
· 100% effective. Complies with environmental laws.
· Set-up/take down ± 5 minutes or less. Extremely po rtable.

PRESSURE POWER SYSTEMS, INC.
P.O. BOX 917, KERNERSVILLE, NC 27285

PHONE: (336) 996-5585
FAX: (336) 996-6217

http://www.vacuboom.com
vacuboomsales@spartanmanuf.com

For information circle 119



60 · January 2006 · CleanerTimes

Jun±05 Working with Working 
Capital

Jul±05 Revolving Funding When 
You Need It

Aug±05 The Safety in Tax Deduc-
tions for Safety

Sep±05 Rent, Lease, Own, 
or Finance

Sep±05 Debt Doing it Right
Nov±05 Year-End Tax Planning 

for Pressure Cleaning 
Businesses

Dec±05 Home Offices: Deduct and Sell

Gover nment Regulations
Aug±05 Getting in Step with Phase II
Aug±05 Safety Standards
Sep±05 ANSI Revises Standard 

MSDS Format
Oct±05 Surviving A Changing 

Compliance Environment
Nov±05 Wastewater Runoff
Dec±05 Standards Corner: Emis-

sions Headaches, U.S. Pres-
sure Washer Safety Standard 
Group Meets, North Ameri-
can Safety Standard Group 

Makes Progress, Interna-
tional Cleaning Equipment 
Group Meets, Euro English

Hazards
(See Safety)

Health
(See Safety)

High Pr essur e
Feb±05 Doing More with Less 

Pulsed Jet Technique
Feb±05 Water Jetting Safety 
Mar±05 Doing More with Less 

Pulsed Jet Technique, Part II
Mar±05 Meet Professor Ernest 

S. Geskin
Apr±05 Water Jet Technology: 

Improves Safety Cuts 
Costs on Highway Main-
tenance Projects

Jul±05 High Pressure Pump Guide
Jul±05 Flow Straighteners
Jul±05 Waterjetting for Asbestos 

Abatement
Aug±05 Conservation of a 

Space Rocket
Aug±05 Cleaning in Confined Spaces
Dec±05 Chemical Cleaning vs. 

High-Pressure Jetting

Humor
Jun±05 Murphy's LawÐLaws of 

Design Engineering
Jul±05 Murphy's LawÐLaws for 

Sales and Marketing
Aug±05 Murphy's LawÐ

Where's My 7/16?
Dec±05 Murphy's LawÐLaws for 

Pressure Washer Production

Kitchens
Jun±05 The Evolution of Kitchen 

Exhaust Cleaning
Jun±05 The Future of Kitchen 

Exhaust Cleaning
Jul±05 High Risk in Not Cleaning 

Kitchen Exhaust Systems

Letters
Mar±05 The DOT Strikes Again
May±05 A Letter from Outgoing 

(PWNA) President 
Doc Reisman

Cleaning Equipment Trade Association
7691 Central Ave. NE, Suite 201 · Fridley, MN  5543 2

800-441-0111 · Fax: 763-786-7775
www .ceta.or g!

!

Have Many Needs, Challenges,
and Opportunities...

Have One Smart Answer:
Renew Your Membership in...

MEMBERSHIP in Your trade association is an investment in your future and 
the future of your business. Your investment helps guarantee opportunities 
to expand your products. As a member of CETA, we of fer you the resources, 
benefits, and the continuing education you need to keep pace with change, 
become more competitive and enhance your profitabil ity.

Contact the CETA Staff Today 
and Renew Your Membership!

Membership Does Have Its Privileges!
Call 800-441-0111 or Email carol@ceta.org

YOU
WE
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ACCESSORIES
Accessories - Schedule 80 Aluminum Wands,
cut and threaded. Call for price. (800) 874-0607.

BUSINESS OPPORTUNITY
A Fleet Washing Franchise Might Help Your
Bottom line in many ways. Training, Support,
Marketing. Call for more info at 732-275-4425.

Earn $100/Hour Power Washing and Sealing 
wood decks. Learn the most effective method,
equipment set-up, and supplies. Complete 
training package; Manual, Video, Advertising 
kit and equipment recommendations. For info: 
visit www.deckseal.com.

FOR SALE - Full service wood preservation &
restoration company in North Carolina, established
in 1999. This wood care & log home restoration
company did more than $400,000 in sales in
2005. For more information on this exciting & prof-
itable business email gail@corriganassociates.com
or call 919-528-2226.

Hessen Pressure Washing & Deck Restoration is
looking for Independent Contractor's in the fol-
lowing markets, Philadelphia, Atlanta, Chicago.
Please call 301.651.8730 to discuss or visit us on
the web at www.hessenpw.com.

CAREER OPPORTUNITY
Come live in paradise. Expanding cleaning equip
& supply company in sunny South Florida is
looking for sales reps, mechanics, & parts 
counter help. Family owned & operated, good 
benefits, pleasant environment, D.F.W.P. Call
800-731-7789 or fax resume: 954-773-7793.

The West is Hot & we are looking for additional
Hot Team Members in Service, Sales, Parts, &
Administration. If you have been looking for a rea-
son to move out West, Here you go. Royce
Industries, L.C. has locations in Salt Lake City,
Boise, Denver, & Las Vegas. Fax 801-561-3552.

CHEMICALS
Buy direct & save. RPC brand (cleaning chemi-
cals). Most products available in drum kits, to 
save on freight, as well as 5's, 30's, & 55 gal. Ca ll
today for prompt service. Rowlett Pressure
Cleaning Service, www.rowlettpressure.com or
800-357-6295. 

Free - Take the risk out of ordering a new 
product by calling M@rgin Distributing & receive
a free 5 gallon sample of any one of our high qual-
ity cleaning solutions. Call today for our product
list & your free sample" 877-MARGIN-1.
www.Margin-Distributing.com .

Gutter Zap - revolutionary touchless cleaner
takes black streaks off gutters caused by 
electrostatic bonding of tar & asphalt from 
roofs. 2 yrs in develop. Gutter Zap - designed 
to be used as a touchless cleaner for spray
on/rinse off app. Xterior Sales & Service, Inc. 
919-779-7905 or www .xterior.com.

DECK & ROOF CLEANING
Amazing results. C.P.R. restores to orig luster.
Dilutible, biodegradable & low pressure rinse
off. Takes years of mold, mildew, algae & UV 
fading away. Field tested for 4 years. 100% 
satis or your money back. Xterior Sales & Service,
Inc. 919-779-7905 or www .xterior.com.

Roof Cleaning Equipment & Supplies, the Pitch
Witch, Telescopic Wands up to 60 ft., Rotary
Surface Cleaners, Pressure Washers, Pressure
Cleaning Equipment. www.pitchwitch.com or,
call toll-free 866-788-5074.

EQUIPMENT FOR SALE/RENT
EXPLOSION PROOF hot or cold pressure wash-
ers. Industrial, heavy duty, to your specs. Pressures
to 10,000 psi. Meets UL 1776 & UL 1203. Call 800-
231-9708. Acme Cleaning Equip, Inc., 6839
Piccadilly, Houston, TX 77061-2848.

M & M Mfg Co., Inc. In the Pressure Washer busi-
ness over 40 years. A complete line of produc-
tion coils & frames, oil & gas fired, vertical &
horizontal. We also design & build to your specs.
Oooh ya, we make replacement coils for any
brand. Call 605-763-2618 or fax 605-763-5303.

GRAFFITI REMOVAL
Power Washer Dealers ; protected territories
available for stocking distributors of Taginator !

Graffiti Remover for masonry with new fresh & clean
scent & Tagaway! for smooth surfaces. Get
state & local agency business . Contractors,
call for local distributor. Seeing is believing" Go
to www.Taginator.com then call 877-824-7763.

INSURANCE
Exclusive insurance program for power washers
on a national basis. Special Rates in California.
Call Joe Walters at 800-878-3808. 27 yrs expe-
rience insuring pressure washers.

PARTS

EDI Distributors. Prompt, courteous service, 
tech assistance, excellent prices. Visit www .edi
distributors.com for a small sample and free
catalog, or just call. 800-433-2033.

The Pressure Washer Store 
www .pressur ewasherstor e.com

PARTSÐHIGH PRESSURE

WANTED - 40K Flow/Admac Machines & spare
parts. Mark II-A jet lances & jet lance parts.
Email parts list & pricing to: mleblancwaltham@
aol.com.

SURFACE CLEANERS

TRAINING
Mobile power wash: equip, schools, environ 
& maint seminars, training videos, and environ supp.
Contact Delco Cleaning Systems of Fort Worth
for a free catalog at 800-433-2113; (fax) 817-625-
2059; Email: delco@dcs1.com. Visit our free
BBSs at http://www .dcs1.com . 

WATER CAPTURE

EATOILS• BT100•
OIL STAIN REMOVER & DEGREASER

It Really Works On Concrete + Asphalt" + Soil"
ENVIRONMENTALLY FRIENDLY & SAFE TO
USEÐNo SolventsÐNo VOC'sÐNo Harsh
Chemicals. Increase Sales & Profits With
EATOILS# CLEANING PRODUCTS.

WorldWare Enterprises Ltd. 
TOLL FREE: 1-866-621-8244 
or VISIT: www.eatoils.ca. 
DISTRIBUTOR INQUIRIES WELCOME

LATIMAT •
Safely Captures Washwater

Contained Fluids Can Be Safely Removed
Tested In All Conditions

ªDrive onº wash mats, sewer cover systems, 
dike systems, rail mat systems, trailer clean out

mats, container and building mat systems.
U.S. Patent #'s 5,423,339 - 5,560,782 - 5,669,982

LATIMAT, Inc.
(416) 740-2597  ·  Fax (416) 740-7470

http://www.latimat.com

DUMOND CHEMICALS
introduces their new WIPE OUT Porous 
Surface Graffiti Remover. Removes years of 
graffiti build up. There is nothing better!! 
Also available LIFT AWAY graffiti remover 
plus LIFT AWAY Graffiti Wipes. Also, two 
NON SACRIFICIAL Barrier Coatings plus a 
Sacrificial Coating. ªWin the Warº against 
graffiti with DUMOND Products. 

800-245-1191 · www.peelaway.com

ÐÐÐÐ i.t.d., inc. ÐÐÐÐ
i.t.d. inc. is recruiting an individual to join our  small,
family oriented staff in Tucker, GA (15 minutes east
of Atlanta) to act as the direct assistant to the General
Manager & support all areas of sales, marketing, &
customer service. This position offers a very competitive
salary with an excellent benefits package; 401k,
health, & long term disability. Experience in chemi stry,
chemicals, or the p.w. industry is required to be con-
sidered, but this is a ªlearningº position with pot en-
tial to advance. Email full resume & cover letter t o
info@itdinc.biz. No phone calls please.

NEW! NEW! 
Safe n© EASY oil/grease remover. Powerful 
cleaning that is quick & easy. Removes motor 
oil/grease and other soils from BOTH concrete/
asphalt surfaces. No scrubbing required. NEW 
EFFLORESCENCE Cleaner. Finally the answer 
to a nasty problem. Both safe and effective for 
cleaning all surfaces. Contact: 

DUMOND CHEMICALS
800-245-1191 · www.peelaway.com
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MTM Hydro Inc , worldwide leader in
the design & mfg of pressure cleaning
& car washing components & acces-
sories seeks qualified candidates for
inside & outside nat. sales positions.

Located in Eden Prairie, MN, MTM Hydro offers
competitive salary & benefit packages with 
significant opportunity for career growth &
advancement. Entry level candidates considered.
Interested individuals should fax or e-mail 
cover letter & resume to: 866-686-4021 or
info@mtmhydro.com . No phone calls please.
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Oct±05 Hurricane Katrina: A Letter 
from the Heart

Lightning
Sep±05 Lightning

Management
Apr±05 Sales Start With People
Apr±05 Ethics Make the Business
Jun±05 Service Contracts
Jun±05 Set Procedures for a Drug-

Free Work Place
Oct±05 Calming Irate Customers
Dec±05 Getting Paid

Manufactur ers
Mar±05 Manufacturer Testing 

Programs: Mi-T-M
Nov±05 Cat Pumps

Marketing
Mar±05 Name Placement, Recogni-

tion Is Key to Growth for 
Seattle Company

Jul±05 Successful Marketing: 
How It's Done

Sep±05 Understanding Marketing 
vs. Advertising for a 
Pressure Washing Business

Oct±05 Calming Irate Customers
Nov±05 Farming Your Sales: Follow 

Up with Cards

Markets
Mar±05 Inside a Changing Market: 

The OEM Sector
Apr±05 Inside a Changing Market: 

The Distributor Sector
May±05 Inside a Changing Market: 

The Contractor Sector
Jul±05 Trends in the European 

Professional Pressure 
Washer Market

Aug±05 Exporting U.S. Commercial 
Service Helps Find 
Markets

Masonr y
Jul±05 Application Story Update

News Digest
Aug±05 Clean & Safe Partnership 

Cleans Up San Diego, 
Ordinance Could Hurt 
Power Washing Businesses, 
Four People in Food Lion 

Suffer Carbon Monoxide 
Poisoning, Yard Smarts for 
Women Advisory Panel, 
Neighbors Help Family of 
Girl Shot by Granddad

Sep±05 Pal Ko's by 110-Degree Jet 
Burns, Women Runs after 
Criminals and Gets Back 
Stolen Property, Shark 
River's Protector, Six Treated
for Carbon Monoxide 
Poisoning, Police Search for 
Men in Irish Traveler Scam, 
Sailors Earn Their Stripes, 
Greedy Quest for Gold, 
Using High Pressure Water 
Jets, Two Men Convicted 
of Illegal Asbestos Removal 
in Virgin Islands

Oct±05 Test Find Tainted Water, 
ValuJet Flight 592 Memorial 
Cleanup, Everyone Contri-
butes Unregulated Pollu-
tants, Local Businessman 
Removes Graffiti, Contractor 
Accused of Illegally 
Tapping Airport's Water

Natrium 
Soda Blast
More Productive!

Less Dust!
Contact us today to learn more
about the benefits of Natrium's

smooth-flowing sodium 
bicarbonate.

"

800-962-4203
Fax: 607-753-0552

www.natriumsodablast.com

Supplying superior product 
and service since 1989.
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Latimat
•

New Design and manufacturing process has allowed
us to reduce the cost significantly. Latimat

•
drive on contain-

ment mats are chemical resistant to acids, detergents, fuels,
acetones, oils, JP4 jet Fuel, etc. Our chemical res istance 

chart is one of the best in the 
containment industry.

· ªDrive-onº Wash Mats
· Trailer Clean Out Mat
· Sewer Cover Systems 
· Water Dike Systems
· Container & Building 

MatSystems 
· Rail Mat Systems

· Safely captures 
wash water

· Contained fluids can
be safely removed

· Tested in all 
conditions to meet 
customers needs

Toll Free (877) LATIMER (528-4637)
(416) 740-2597 · Fax (416) 740-7470

www.latimat.com · Latimat@ica.net

Latimat • , Inc.

U.S. PATENT
#5,423,339
#5,560,782
#5,669,982 & 
CDN Patent #2,084,700
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1) Power Washing 101- $99.95

2) Power Washer's Guidebook- $29.95

3) The Nuts and Bolts of Power Washing Ð 
Now a 2 DVD or 2 tape set (please specify) - $149.95
Learn Exterior House Washingand 
Marketing Exterior House Washing
with these two great videos"

4) Marketing Your Pressure Washer Services- $24.95

5) Pressure Washer Maintenance- $24.95

6) Electricity for Service People- $15.95

7) Service Articles on Water Heating- $15.95

8) Contractor's Coach- $349.95
Includes all of the above resources, 
plus a special bonus: the Cleaner Times
Buyer's Guide (a $25 value!)

Bulk prices are available to vendors. 
Shipping not included.

TRAINING PROGRAM

3-Book Bundle
Discount!

· Power Washer's Guidebook
· Marketing Your Pressure 

Washer Services
· Pressure Washer Maintenance

Together For Only

$69.95 
(A $79.85 Value!)

800-443-3433 · WWW.CONTRACTORSCOACH.COM
For information circle 93

ARE YOU
IN THE GAME?

THE COACH 
CAN HELP!
What is the Contractor's Coach Program? 
An education, a business plan, and a guide 
to success! This program contains every tool 
you will need to start or expand your pressure 
washing business. If you are serious about 
making a profit in the pressure washing 
industry for the long term, this is for you! 
The Contractor's Coach Resources are:

The Nuts & Bolts 
of Power Washing
is now available on DVD!
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Nov±05 North Point City Commis-
sioner Cleared of Accusa-
tions by State Ethics Panel, 
Mounds of Mud Shroud 
Towns Hit by Katrina, 
Power Washed Cement 
Forms Fake Rocks, It's a 
Dirty Business

Dec±05 Clean Water Plan Under 
Review, Lake City Man 
Electrocuted While Pressure 
Washing, New Graffiti 
Truck, Memorials in Line 
for Major Clean-up

Pressur e Washers
Jun±05 The Pressure Washer 

Pump Scene
Jul±05 Trends in the European 

Professional Pressure 
Washer Market

Profile
Mar±05 Meet Professor Ernest 

S. Geskin
May±05 Roy Chappell's Antarctic 

Adventure
Aug±05 Meet Brenda Finkenbinder 

Pumps
Jun±05 The Pressure Washer 

Pump Scene
Jul±05 High Pressure Pump Guide

PWNA
Feb±05 Columbus, Ohio... A Taste 

of America The PWNA
Thirteenth Annual Trade-
show and Convention

May±05 A Letter form Outgoing 
(PWNA) President 
Doc Reisman

May±05 2005 PWNA Convention 
Recap

Jun±05 How to Deal with the 
Competition

PWNA Today Column
Feb±05 If I Could Start Over 

Things I Might Have 
Done Differently

Mar±05 Estimating
Apr±05 Path to Power Washing
May±05 A Letter from Outgoing 

(PWNA) President 
Doc Reisman

Jun±05 How to Deal with the 
Competition

Jul±05 Successful Marketing: 
How It's Done

Aug±05 Safety Standards
Sep±05 Debt: Doing It Right
Oct±05 Women Talk About 

Power Washing
Nov±05 Wastewater Runoff
Dec±05 Somebody Needs to Say It, 

So I Will! Not All Projects 
Are Do-It-Yourself!

Reference Files
Feb±05 Pump Relationships
Apr±05 Conversion Factors for 

Units of Pressure
Jul±05 Conversion Factors for 

Units of Flow Rate
Aug±05 Conversion Factors for 

Units of Length
Sep±05 Conversion Factors for 

Units of Area
Nov±05 Conversion Factors for 

Units of Volume
Dec±05 Conversion Factors for 

Force and Weight

Relieving the
Pressur e Column

May±05 Roy Chappell's Antarctic 
Adventure

Restaurants
(See Kitchens)

Safety
May±05 Back Belts: Good, Bad, 

or Neither?
Aug±05 Cleaning in Confined 

Spaces
Sep±05 Lightning

Nov±05 Cleaning Pressure-Treated 
Lumber: Is It Hazardous?

Nov±05 Components of the 
Safety Process

Dec±05 Modern GFCIs

Sales
Apr±05 Sales Start with People

Scholarships
Sep±05 CETA Scholarship Winners: 

A Diverse Group of 
Students

Service
Feb±05 Voltage Too High of Too 

Low Means Trouble
Mar±05 Debunking a Myth
May±05 Pressure Washer 

Tune-Up Checklist
Jun±05 Service Contracts
Jul±05 Auto Shutdown

Aug±05 The Digital Multimeter: An 
Indispensable Service Tool

Aug±05 Service in the Field, Part I
Sep±05 The Basics of Pump 

Maintenance
Sep±05 Service Primer, Part II, 

In-House Matters
Oct±05 Diagnosing Ignition 

Problems

Taxes
(See Financial)

Technology
Jun±05 Distributor Software

Thermodynamics
Sep±05 Why Things Deteriorate

Tips
Oct±05 Tips That Work

Trade Shows
Feb±05 Columbus, Ohio... A Taste 

of America the PWNA
Thirteenth Annual Trade-
show and Convention

Feb±05 CETA PowerClean 
2004 Recap

Feb±05 PowerClean 2004: Were 
You There?

Jul±05 2005 WJTA American 
WaterJet Conference

Jul±05 Say Howdy to Houston, 
Texas

Sep±05 Myrtle Beach: One Destina-
tion Endless Possibilities

Sep±05 PowerClean 2005 
Myrtle Beach

Oct±05 2005 American Waterjet 
Conference: A Resounding 
Success

Dec±05 CETA PowerClean 
2005 Recap

Waterjetting
(See High Pressure)CT


